Trait Six: Movement
Movement: As you know, up to 93% of your communication is nonverbal.  This means that the way in which you use your body (e.g. gestures and proximity) communicate more to your audience than what you are saying. 
Before practicing movement, let’s take a look at how proper and effective gestures and proximity lend credence to your verbal message.
Facets of Movement
1. GESTURES: Gestures are reflections of every speaker’s individual personality.  What’s right for one speaker may not be right another; however, the following four rules apply to anyone who seeks to become a dynamic, effective speaker.
a. Respond naturally to what you think, feel, and see – It’s natural for you to gesture, and it’s unnatural for you not to.  If you inhibit your impulse to gesture, you will probably become tense.
b. Create the condition for gesturing, not the gesture - When you speak, you should be totally involved in communicating-not thinking about your hands. Your gestures should be motivated by the content of your presentation.
c. Suit the action to the word and the occasion - Your visual and verbal messages must function as partners in communicating the same thought or feeling. Every gesture you make should be purposeful and reflective of your words so the audience will note only the effect, not the gesture itself. Don't overdo the gesturing. You'll draw the listener away from your message. 
d. Keep gestures between your neck and your waist – Again, you do not want to gesture near your face; it is distracting.  It is more natural and easier for the audience to see if you keep your gestures in the range between your neck and waist.
2. PROXIMITY: Don’t stay behind a podium if it is not necessary.  The way that you use the space adds to your message.  For instance, moving forward emphasizes what you’re saying.  Just remember to avoid moving too much or pacing.  Each move should be deliberate, and you should spend some time in the new space before moving on to another move/space.  Also maintain a shoulder width stance when stopping.
3. ENERGY: Energy encompasses all of the nonverbal aspects that we’ve discussed here, but energy is also the enthusiasm that you bring to what you are saying.  Another name for energy would be passion.  You should clearly care about what you are saying, and that care should be reflected in your affect, posture, gestures, artifacts and paralanguage.
EXCERCISES
· Discuss the different messages that you send when you hands are positioned in different places – hands in pockets, hands on hips, hands behind back, arms across chest, etc.
· Make a list of the types of gestures that you see in the video examples.
· Read your piece. Put a square around natural places for you to gesture.  Then write the type of gesture that you will do.

· Underline a place or two where you can use proximity to emphasize the content of the piece.
